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San Francisco Dealers 
Cite Twenty Reasons for 
Removing Special Taxes 


a aes — ee to Back | “AUTOMOTIVE ORDERS 
evement for Tax Cat ot Enstes FOR STEEL INCREASE 
an AS NEW LINES NEAR 


San Francisco, Cal; Nov, 24.—T we nty reasons why 
Chicago, Nov. 24.—From i state Ss and the Dis ri of ‘ol } bi Zz f 7 
j i of le i seine | : t ct ( umDla, showin a total 0 ig; 1 9 


the special taxes on automobiles, parts, oils and gasoline 

which were imposed at the last session of Congress should 
Pena business of the principal steel -| units for this territory. This compares with September sales 
| producers in this territory last week | Of 11,824 in the same territory in September of this year 


matter Aug. 27, 1925, 
Under Act of Mareh 3, 


niered as second clas 
Ns Me 


$12 Per Year. 


October Commercial Car Sales in 
38 States and D. C. Total 11,179 


2 


Total Is 5.7% Off From September in Some States; 
Year’s Production Placed at 
Approximately 186,629 


Detroit, Nov. 24.—R. L. Polk & Co. today released 
figures on October commercial vehicle sales in thirty-eight 


Vol: No. 1863 5 Cents. 

















be repealed are listed by the San Francisco Automobile 
Dealers Association in its current bulletin. 







The bulletin points out that these®— i was about on a par with that of | and with 18,251 in October, 1931. 
special taxes were imposed during | the preceding five weeks, but not | * October commercial vehicle sales 
an emergency and with the purpose , PREST- ()- LITE REPORTS as good as in the first week in Oc- are running approximately 5.7 per 





OIL DEALERS PLAN 


| tober, which was the best in several 






in view of balancing the national! | cent. under the September level. 
budget. It urges all automobile | REPLACEMENT BATTERY months. Automobile manufactur- If this ratia is maintained in returns 
dealers throughout the country to ers continue to order a little more | LAWS TO CUT TAXES from the ten states still to be heard 
get behind the demand for the re- SALES SHOW INCREASE steel as work on new models pro- 'from on October sales, the total for 
moval of these special impositions gresses. ON OILS AND MOTORS |‘ month will be about 14,325 ve- 
at the earliest possible time. Plymouth, with its production up hicle units. 

The reasons for opposing these Indianapolis, Noy, 24.—Two suc- substantially, is one of the best | With these figures in hand it is 
taxes are listed by the association as ¢essiye months of gains in replace- customers, Chevrolet is expected Philadelphia, Nov, 24.—Legislative | PoSSible to get a fairly compreben- 
follows: ment battery sales over the preced-| ‘© get started on its new low price " aii ok aulieel ‘oline | Y€ Picture of operations by the 

1. Discriminatory taxes are a bur- jng months and over the corres-| ™0del shortly, achion aimed at reducing gasoline | commercial vehicle manufacturers 
den on your business and your cus- ponding months in 1931 are reported Railroads are still out of the mar-,jand motor taxes, described as!jy 1932 The total production of 
tomers, ‘by Prest-O-Lite Storage Battery ket 8s far as rail is concerned, |«(hrottling the industry,” was pro- |commercial units in the first nine 

2. Exorbitant and discriminatory, sales Corporation. At the close of | although releasing enough on earlier | posed by delegates to the first East- |™onths of this year was 145,211 


taxation of motor vehicles, parts and 


: i LS keep the Illinois 
September the company announced P!@cements to ; | . : 
accessories is one of the major ob- . sey Steel's rail mill operating at a very |ern Conference of Independent Oil 


that its 1932 battery replacement 





Stacles to business recovery. The 
normal function of the automobile 
industry as a leader in the restora- 


tion of business is seriously handi- | 


capped. 
3. These taxes, imposed by the last 


sales for that month had not only 
exceeded those of August, but that 
exceeded the September 
totals of each of the two prceding 


they also 


years. 


An announcement just issued by 


reduced rate. Buying by 


(Contnued on Page 2) 


KELSEY HAYES OFFERS 


railroad 


Dealers’ Associations, held at the 
Elks Hotel, More than 200 delegates, 
representing thirty-five associations, 
jlocated on the Atlantic seaboard, in 
| Michigan and in Ohio, went on rec- 
| ord in condemnation of unfair 


REORGANIZATION PLAN marketing practices of major i 


| units, 


(Of 14,325 to this we get 


|the ten month’ 
; truck builders. 


| vember and December 
to run along at about the same rela- 
we get 27,093 


as Octobe 


tive rate 


r, 


Adding our October estimate 


159,536 as 


production by the 
Assuming that No- 
will continue 


truck units as the output for the last 


Congress, were emergency measures | Prest-O-Lite states: “Again in Oc- |two months of the year. Adding 
not approved in principle, but were tober Prest-O-Lite replacement sales companies.” |this to our estimate for the ten 
designed to balance the budget. exceeded those of the preceding | The new organization of inde-| months, gives us 186,629 as the total 
4. While the gasoline tax comes! month and of the same month last Detroit, Nov. 24.—G. W. Kennedy, | pendents, which was formed re- |¢ommercial vehicle output for the 
off July 1, 1933, all other taxes con- | year.” president of the Kelsey-Hayes Wheel | cently to improve business condi- year 1932. It is probable that this 
tinue until August 1, 1934, unless! It is also claimed by the company Corporation today announced a plan jtions among independent dealers | sigure is a reasonably accurate esti- 
contrary action is taken by Congress.| that a larger proportion of its deal-|for the reorganization of this com- |and garage men, is composed of ap-|mate of the one that will finally 
5. This means that, either at the! ers’ sales are in the better, there-| pany. According to Mr. Kennedy's | proximately 8,000 members in the emerge as our definite total for th 
short session of Congress or the one! fore more profitable, types of bat-|statement the company now has | territory mentioned. The Philadel- year’s work 
immediately following, tax revision! teries than has been the experience creditors’ claims against it to the | phia group consists of the operators : 


is a certainty. 
6. The motor car 


is now the most | 
highly taxed piece of property in the | 


of the industry in general this year. 
This is said to be due to the com- 


pany’s pioneering of improvements ; 
and design of a/tion of a part of it into a new stock | 


amount of $11,650,000. The plan as 
announced will result in the fund- 
ing of part of this debt, the transla- 


jof 250 garages and service stations. 
|S. Davis Wilson, Philadelphia, told 
the conference a special tax in this 


COOK COUNTY SALES 


world, because it is taxed 20 per cent.| in construction city and Pennsylvania should be FOR TEN MONTHS 
of its average annual value during c i |interest and in the peer -} paid by chain gasoline stations. He 
its seven-year life. Twenty-seven | (Contnued on Page 2) $1,567,800 of new working capita explained that the United States 


different forms of taxation are lev- 


The plan, Mr. Kennedy says, has the 


|Supreme Court recently decided that 


44.6% UNDER 1931 


ied on the motor industry at one GE CA UCK ‘approval of creditors representing | 10), taxes may be imposed upon | 
place or another in this alle DOD R-TR | $11,000,000 of the current indebted- chain stores. . = wn Chicago, Nov. 24. — Cook county 
7. In July, after the new Federal ness. On a resolution adopted by the ae : 


SALES CONTINUE 





P | 
The plan calls for the formation 


new car registrations for ten months 


taxes on automotive products be- TB: : F |General Conference, the associations | 

came effective, the output of Ameri- of a new company, the sannnen bs recommended a petition be pre-|this year were 44.6 per cent. less 
can car manufacturers dropped to UPWARD TREND | to new series of os = S 'sented to legislators to stand firmly |than for the same period of .931. 
118,611 units, or 38 per cent. under which is a first mortgage an ° |against modification of the Sherman | Total listings for 1932 were 31,963 
the June production. While a por- (Continued on Page 2) | Anti-Trust Law, or the Clayton Act. | compared with 57,687 last year. 


tion of this decline in business may 


(Contnued on Page 4) 





Detroit, Nov. 


car and truck delivery 





24.—The passenger 
curve of 
Dodge dealers has taken another 
upward slant, according to figures 


DASHIELL MOTOR 


F. W. Bakeman, Red Bank, N. J., 
president of the New Jersey State 
Independent Oil and Gasoline Deal- 








There was a decrease of 43.9 per 


cent. 


in the registrations for October 


compared with the same month last 


; , ; | ers’ Association, presided. year with 1,479 as the total for last 

AVAILABLE ADDS = ed Se | ADDS DEALERS | ; |month and 2,641 for October, 1931, 
om sie Saunare + ae See ' New car registrations in Cook 

ers Corporation. 0) ( ) E f of Pg isure 1 C 

4,000 LB. MODEL For the week ended November) (Chicago, Nov. 24.—Maintaining its | Y RK PA. DEAL RS county for ten months this year 
12, sales of Dodge passenger auto-| record of activity in strengthening | STRENGTHEN ASS’N| compares with the same period last 

. . . , mobiles and trucks, and of Plymouth | jt, dealership organization, the! | vear follow: wee i 
PB ssn ed a. Se a? cars sold by Dodge dealers, aang | Dashiell Motor Company, Dodge | et a ee 
a mew 4,000-Ib. unit, known as the |. a edn; peo a mee Ter She | dintetiaters, ape eo | York, Pa., Nov. 24.—A movement |Forg ............... 4,908 15,273 
model W-140, was today announced |” a aser M. * — ae ro =y new | for the combination of automobile | plymouth .......... 3,592 2.179 
by the Available Truck Company ER PRODUCTION nounced the addition o ree dealers, garagemen, oil and gaso-| Buick . ............ 1.727 3.106 
of Chicago, builders of commercial RUBB dealers, er a ai |line wholesalers and retailers, auto- | pontiac ............ 1.531 2 513 
motor vehicles since 1910. INCREASED IN OCTOBER |. The, latest acquisitions an |mobile accessories merchants and | Oldsmobile ...... 1197 2.452 
Among the engineering accom- ; |Sehellenberger | Mover td. Mione. | trucking concerns into one live ef-|studebaker ........ 1.191 1.827 
plishments that characterize the ao ts | 4100 Irving Pork Bou ve a ~ | ficient organization, through asso-|Chrsyler ........... 1,179 1,975 
new Available are straight line New York, Nov, Production | gomery Motors, 3220 West Jackson | ciate memberships in the York | Nash .............. 105 854 
drive, the elimination of shackles, |°! TUubber increased on both large | Boulevard, and Feilder-Mohr Of| County Automobile Dealers’ Asse-|De Soto ........... 1.049 789 
new type springs, reinforcing cross | 24 small estates in British Malaya | Blue Island. J. A. Schellenberger, ciation, was launched at a dinner | Willys 6 and 8...... 88 802 
members, improved type of radius during October, according to cables) who heads the firm of the name,| meeting of the association recently. |Dodoe ............. 799 2120 
rods, unusual frame depth at center |‘O the Rubber Exchange of New/and the Feilder-Mohr firm have} Representatives of the other trades | Auburn ............ 196 284 
tapering off at the ends to permit York. Aggregate outputs totaled | long been prominently identified in| were guests of the association at the UT 732 1141 
low chassis height, a frame con- 36,621 tons, compared with 33, 300 | this area with retail motor car mer- | meeting. re i a 66° 1199 
struction that combines arc welding |2U"Ins September and 37,474 in|chandising. Montgomery Motors is) The movement has been initiated|Graham ........... 541 666 
with hot riveting, and a new, wide | October, 1931. |a comparative newcomer in the | for the purpose of solving the many|Hupmobile ........ 47 B20) 
fender design, | Stocks on hand at the close of field. ' problems which all persons engaged | Cadillac ........... 43" 632 

A Waukesha ZK engine, 3% x 4%, last month also gained, estate hold-| Mr. Lanahan’'s announcement fol- in the servicing and selling of aulo- | Rockne .......---¢ 327 ; 
is used. It develops 63 horsepower |i®8S amounting to 19,257 tons, com-/|lows a similar one several weeks | mobiles have been forced to face in|Hudson .........«.. 282 535 
and has the Ricardo head for maxi-|P@red with 18515 at the end of|ago, as reported in Automotive/the past few years. Allowances on/ta Salle .......... 275 514 
mum combustion efficiency and|Se¢Ptember and 20,295 last year.|Daily News, wherein he made second hand cars, the credit situa- | Lincoln 189 235 
high compression. The crankshaft, | Dealers’ stocks amounted to 22,696/known the addition of four new | tion and price cutting are a few of | Pierce-Arrow ...... 184 24 
of 2' inches diameter, uses four |tS, against 21,611 in September | dealers, two in Chicago proper and|the problems the expanded mem-| wWillys-Knight ..... 145 264 

: and 17,988 at the close of October |two in the suburban area to the| bership of the association will at- 
| (Contnued on Page 


(Contnued on Page 4) 


last year. 


north. 


temovot to remedv, 
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COOK COUNTY SALES 
FOR TEN MONTHS 
44.6% UNDER 1931 


(Continued from Page 1) 





the use of Prest-O-Lite distribu- 
tors and dealers. One of these, re- 
cently developed, is a counter dis- 
play demonstrating the differences 
between the Prest-O-Lite HiLevel 
battery and the ordinary battery. 
This display, using sheets of col- 
ored celluloid to represent electro- 
lyte, shows how much more slowly 
=. | the electrolyte falls in the operation 








es ye nen ae — a | of the HiLevel battery than in other 
De Vaux ..... nneee 50 149 | batteries. si 

Marmon 50 211 | According to an official of the 
Cad conus aneos: 19 176 |company, “Prest-O-Lite success for 
cc oe ee : 181 1419 | t¥O successive months in creating 


wi ar new car regis- ee ; 
—— ' ’ of a turn in the business tide, or 


comparative figures in October, | it may be simply the result of hav- 
1931: see 1931 | ing created an article of outstand- 
cae P }ing value and bringing the merit of 
FOrd .....sseeeeees 366 589 that article forcibly to the atten- 
Chevrolet ....++++. 260 519 tion of the public. It is our belief 
Plymouth ....+++. » ‘Tal 258 | that the way out of depression must 
Buick... ..seeseees 6 97 be found through the efforts of in- 
Pontiac .....-s+e0e 64 4) dividual organizations, creating 
Hudson-Essex ..... 59 62 | merchandise of genuine value to the 
Chrysler st eeeeee 54 97| nublic, which through the business 
Be OCD css aseceee 54 44/ thus stimulated, extends the bene- | 
Packard ....-..44. 52 86 | fits of enlarged buying throughout | 
Willys products .... 51 79 all the channels of trade, In the 
Oldsmobile ........ 46 75 | design of its product and the set-up 
Studebaker ........ 46 111| of its line, Prest-O-Lite is endeav- 
Cadillac-La Salle 36 112) oring to do just that for its dis- 
PE 5 56 0 tauwes eee 32 117| tributors and dealers. We believe 
GPODOM 6055 sccvee 26 54 | that the replacement battery records 
Auburn-Cord ...... 25 63 | established this fall prove that we 
BE ic cccsccevese 23 59 are succeeding.” 
ree ° 22 a = — 
Pierce-Arrow ...... 17 9 
ree snes es : ° AUTOMOTIVE ORDERS 
Hupmobile ........ 3 24 
iy) 4) . 3 20 FOR STEEL INCREASE 
Rae hg x0 eo ret : 2 22 
a ee . 1 7 AS NEW LINES NEAR 
err is 1 aoe ; 
Miscellaneous ...., 3 8 (Continued from Page 1) 


| replacement sales greater than those | 


_ FINANCIAL NEWS 


RUBBER 


New York, Nov. 24.—Production of 
rubber increased on both large and 
| small estates in British Malaya in 
October, acording to the results of 
i census for that month cabled to 
|the Rubber Exchange of New York, 
|Inc., yesterday. 


| 





Aggregate output 
totaled 36,621 tons, compared. with 
33,300 in September and 37,474 in 
October, 1931. 





FAILURES 

| New York, Nov. 24——A new 1930- 
| ‘32 low has been set by Bradstreet’'s 
| failures index, with the number of 


| failures in the week ended November | 


|17 falling seven, to total 408. As 
| the decline is contrary to seasonal 


| precedent, the adjusted index fell to | 


| 84.8 per cent. of the 1928-30 aver- 
j}age, from 96.9 the week before. 


;cember 24, 1929. 


LION OIL 
New York, Nov. 24.—Col. 
| Barton, 
| Refining Company, announced yes- 


7. a 


| terday that negotiations for the ac- | 
quisition of the properties by Barns- | 


| dall Corporation had been discon- 
| tinued. 


KELSEY HAYES OFFERS 


- REORGANIZATION PLAN 


(Continued from Page 1) 


other a convertible debenture. the | 
issuance of two new classes of stock, | 


It | 
}is now below any week since De- | 


president of the Lion Oil! 


shops last week was negligible. | holders of additional first mortgage 
While takings of track fastenings; bonds carrying one-fifth share of 
are not large, they continue to hold 
up as well as in summer months. /} $2 principal amount fs bonds. 

The only inquiry for railroad cars| Bank creditors in the amount of 
in this territory, that placed by the | $8,716,125 will receive $1,000,000 of 
Great Western some time ago, is| the first mortgage bonds. $2,989,500 


PREST-O-LITE REPORTS 
REPLACEMENT BATTERY 


and the offering to present stock- | 


|new Class B common stock for each | 


SALES SHOW INCREASE. 


(Coutinued from Page 1) 


still pending. Award is expected 
shortly. 

The rate of operations for this 
nature easily demonstrated by the district is probably somewhat lower 
service station to its customers. 

A mass of advertising and display 
material dramatizing these improve- 
ments has been made available for 









NOVEMBER 
TRUCK ISSUE 






Owners of 1,600,000 Business 
Vehicles Will Get the 


Issue of November 30 


| 
| 
| 
| 





Fleet owners having 10 or more vehicles, 
27,000 names, will receive the truck issue 
November 30. Entire Machol list being 
used, with copies personally addressed. 
Only Automotive Daily News can provide 
such wide extra distribution at no addi- 
tional cost to the advertiser. 






















If you want to reach not only those owners 
but all exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at 
$175 or a quarter page at $87.50. 











Forms close 2 days preceding publication. 


Automotive Baily News 
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A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill. 






| crease of 6 per cent. 


|of the convertible debentures, each 
| carrying 6 per cent. interest, and 
| 189,065 shares of new Class A stock. 
| The stock has a $1.50 dividend pref- 


than for the country as a whole.|erence over the Class B stock after | 
A survey of local mills indicates 
| that the average is in the vicinity 
of 15 per cent. 


| that class has received $1.50 a year. 
The creditor holding purchase 
| money liens for $2,317,500 is to re- 
ceive $1,000,000 of first mortgage 
| bonds, $510,500 of debentures and 
| 32,280 shares of class A stock. 

| Creditors under land contracts 
|and other creditors to the extent of 
| $193,017 will either receive claims 
against the new company or will be 
| paid out of the new working capi- 
tal. 

| Preferred stockholders will re- 
| ceive two shares of new class A 
| stock for each share held and the 
right to subscribe to $2 of new first 


| mortgage bonds and the attached 


one-fifth share of class B stock at 
par and accrued interest. 

Common stockholders will receive 
one-tenth share of class B stock for 
each share and the right to sub- 
scribe to $2 of first mortgage bonds 
to which are attached one-fifth 
share of class B stock. 

The conversion feature of the new 
debentures provides for exchange at 
the option of the holder before a re- 
demption date or the maturity date 
into class B stock at the rate of one 
share for each $25 of bonds. 

Henry S. Bowers, Herbert L. Chit- 


| tenden, Harry S. Covington, William 


H. Ducharme, A. C. Falconer, H. 
Gardner Jackson, Joseph T. Leimert 
and Edward J. Qintal have con- 
sented to serve as a reorganization 
committee for carrying out the plan. 
The last date for deposits under the 
plan, unless the time is extended 
by the reorganization committee, is 
December 21, 1932. The Chase Na- 
tional Bank of the City of New 


| York has been designated as de- 


positary. 


|FARM-IMPLEMENT EXPORTS 


GAINED DURING OCTOBER 


Washington, Nov. 24.—Exports of 
agricultural equipment in October, 
amounted to $831,514, as compared 
with $783,158, in September, an in- 
October ship- 
ments were off 7 per cent., however, 
from the $898,558 exported in 
October, 1931, it was stated. 

Tractors and tractor 


of the exports during October, and 
showed slight gains over the previ- 
ous month's shipments. Other gains 
were noted in shipments of grain 
harvesters and binders, combines, 








and mowers, the Department of 
Commerce reports, 


| Leadership.” , di 
ithe band’s activities and swinging a giant baton, visualizing 
| for you the theme of Chevrolet’s 1933 program. And then 


| the youngsters as assistant salesmen. 
'ean do him a lot of good as scouts and so he is enrolling them 
‘through newspaper advertising. 
| Graham to each youngster who turns in the name of a pros- 
| pect who buys a big car. 





/new cars an e 
| girls and boys are the real salesmen of the family nowadays, 


parts ac- | 
;counted for approximately one-half 
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| SPARKS from DETROIT 
| 


| * 


Chevrolet Leads Off 





* * 


* * & 


Juvenile Salesmen 


+ co 


Knowledge Is Power 
* 


+ 


” 


H. S. Wheeler 


* 


- 





Chris Sinsabaugh—Detroit Editor 


* 








DD coincident, but in the afternoon Louis Chevrolet, 

whom I hadn’t seen in several years, called at the office 
and that night I attended the banquet the Chevrolet company 
gave to its field forces, a part of the meeting this week of 
regional and zone managers. There’s no connection between 
the two now—it was just a happenstance. The old racing 
|\champion, after whom the Chevrolet car was named, is inter- 
‘ested in aviation engineering now, while the Chevrolet com- 
pany itself is an outstanding figure in this automobile indus- 
try of ours. 





. 

AS FOR THE BANQUET itself, it was far different 
from what we newspaper men are accustomed to. Through 
the whole evening ran an earnestness of purpose. Executives 
and field men were not there to be amused. They were on a 
one-way street, so far as 1933 is concerned. At the end of 
that street, they seemed to feel, was the completion of the 
| obligation to Sales Manager Harry Klingler, when they 
‘eagerly signed the agreement that night to meet the 1933 
quota set out for them. 

What I liked about the dinner, they didn’t try to amuse 
you. There was entertainment, of course, but throughout the 
program it was business, business, business. You watched 
the clever skits put on by the eight different regional teams, 
| you thrilled listening to the singing of the sixty boys making 
jup the University of Michigan Glee Club (an unusual depar- 
|ture from our best banquet practice) and the grand finale, 
'a 120-piece band, with all restrictions as to noise removed, 
but you got what Klingler was trying to pass on to you—the 
firm conviction that Chevrolet is determined to make good its 
slogan of leadership. 


* ~ 


* * - 


EVERYWHERE YOU TURNED in the banquet hall of 
the Statler you read the inspirational signs: ‘Leaders Can 
| Accomplish What Others Dare Not Try,” “And Again in 
'1933 the Leader Marches On to Greater Leadership,” “Here 
| Comes the Leader” and “The Leader Marches On to Greater 
This “leader’’ was there in person, heading 


the wind-up, with the big band stirring your blood, every one 
in the room standing up, cheering—it was about the most 
enthusiastic ending of a banquet I ever have seen. There's 
no questioning the pep it aroused among executives and field 


men, 
* 


J. M. O’DEA, who is at the head of the Graham distribu- 
torship in this territory, is meeting with success in lining up 
He realizes the kids 


. » 


He offers a miniature 


This advertising was only started the other day and the 
first batch of responses brought in the names of seventy-two 
prospects. Running them down resulted in the sale of two 
d one used one, ‘“‘which convinces me that the 


says O'Dea. 


* * * 


PLYMOUTH EXECUTIVES have to have their ears 
, close to the ground these days, which is why a super-report- 
‘ing service has been put in at the plant. Since the introduc- 
‘tion of the new six last week each of the sixty-two field men 
‘has to make a nightly report. These reports start coming 
'in at 8.30 o’clock in the evening from all sections of the 
‘country. Three young women shorthand these reports as 
‘they come over the phone, type them and they are on the 
‘executives’ desks in the morning, so B. E. Hutchinson and 
|Sales Manager Harry Moock know exactly what is going on 


at all key points. 


~ * 


+. 


While he wasn’t known to the present generation of the 
'automobile industry, Harold Sayre Wheeler, who died the 
other day in California, was in at the start. While a student 
|at the University of Michigan he was a contributor to Horse- 
less Age, first of automobile publications, writing on auto- 
| mobile engines. Later, at the age of 24, he was a consulting 
engineer with Chalmers. 
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Retail Salesmen— This Is Your Page 


—--— 


This department is devoted te 





the interests of the retail sales divi- || 


sion of the industry. Salesmen, this is your department. Automotive 


Daily News wants you to get some 
help you in your work on the fi 


thing from this department that will 
ring line. It wants you te pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement er your mistake 


may help another salesman to make sales or avoid errors that cost 


yeu commissions. 


Dealers read this page. Give 


us the benefit of your reactions en 


these problems that affect the work of your salesmen, the men on the 


firing line, the men who bring ho 


me the bacon or don't. 





TRAINING DRIVER-SALESMEN IN 


SCHOOLS TRIED BY TRUCK 
FLEET OPERATOR 


A short school for 
recently tried successfully by 


experienced truck drivers 


a large fleet operator. It illus- 


was | 





according to the following order: 


“1. Written Examination — Each 
| session begins with a written exam- 


& 
| sessions, each of which is conducted 
| 

| ination covering the material dis- 


cussed in the previous session. Thus | 


| beginning of the second session, con- 
| sisted of the following questions: 


“1. What 
lessons? 


1 

} 
our first examination, given at the 
is the purpose of these 

“2. What is meant by new sales- 
manship? 

“3. What new service are manu- 
facturers giving which they did not 
give in the old days? 

“4. Why must we have knowledge 
of the new ways of doing business? 

“5S. What is your first duty as a 
| salesman? 

“6. Explain briefly, the company’s 
| four policies toward employees, 
| dealers, consumers, competitors. 

“7. What is the necessity for good 
| knowledge of our products? 

| “8B. Give the chief advantages of 
each of the following (List of some 


trates the type of formal evening school providing intensive | products): 


training for experienced me 


n for a limited time. It also 


differs from other schools in that it is conducted by mem- 


bers of the sales staff. This 
adopted by companies wishi 
powers of their older men. 
In this case, the company com- 
menced the training of its route 
salesmen with a program of bi- 


weekly meetings. Later, it became 
convinced that the men needed 
more thorough training than was 
provided by the bi-weekly meetings, 
so a ten-week evening sales school 
was added. Describing this school, 
the sales manager said: 

“Our drivers are a peculiar type 
of men—mostly of German extrac- 
tion, thirfty, intelligent, hard work- 
ing, and property owners—who have 
been in the business from ten to 
thirty years and are thoroughly ac- 
customed to selling in the old way; 
that is, chiefly through the estab- 
lishment of a warm, personal friend- 
ship with the dealer. Because of 
this relationship—and our own 
jack of a definite policy—some of 
our men, in the past, have taken 
50 per cent. of their customers with 
them on leaving our employ. 

“Up to 1930, our men had not 
been given specific training. Then 
we began with bi-weekly meetings. 
As soon as the men came in from 
their routes, we gave them coffee 
and refreshments. We began the 
meetings promptly at 7, and made 
attendance compulsory. Usually, 
the advertising manager opened the 
session by outlining the sales pro- 
gram for the coming two weeks; the 
Sales manager in charge of the 
routemen gave them instructions for 


carrying out the program, and I! manual provides for ten two-hour | 





is the type of school frequently 


ng to increase the producing 
e-— = 


uSually closed the meeting with an 
| inspirational talk. 

“While these meetings were bene- 
ficial, and are still mecessary, we 
felt they were not giving the men 
| Sufficient training Methods of 
| selling nave changed in the last ten 
|years, and our men, as we have 
|already mentioned, were still sell- 
ing in the old way. We came to the 
|conciusion that the most practical 
| thing would be not to try to change 
the men entirely, but to start with 
the element of personal contact with 
the dealer and train our men to 
use it more effectively. Our dealers 
are independents and their princi- 
| pal concern is competition from the 
chains, which have been successful 
|in part because they have developed 
| better methods of handling stocks, 
} accounting, displays, credits, delivery, 
etc. Our routemen can render our 
independent 
|genuine service by teaching them 





| these principles and helping them to | 


| use them to advantage. In this way, 
our routemen can strengthen their 
friendships with the dealers and 
| pave the way for greater sales. 

| “We have, therefore, in addition 
to our bi-weekly meetings, started 
a sales school to educate our route- 
men in the principles of retail store 





operation. Our text for this school | 


jis a sales manual, which we, our- 
|selves, have prepared, and which, 
we believe, is the first and only one 
|of its kind in our industry. This 


‘YOU NEVER CAN TELL’ 


By CHARLES B. BARR 


In the field of newspaper syndication there have arisen | 
in recent years a multitude of features based upon the, 


unusual, the weird and the u 


outstanding of these perhaps is Ripley’s “Believe It or Not.” 


“You Never Can Tell” might be 


the title of a series devoted to un- | 


expected and distinctly unusual 
happenings in the field of automo- 
bile merchandising. Prospects over- 
looked because of apparent inability 
to purchase would make up a large 
part ef the material for such a 
series. 


Into the broad classification of 
“You Never Can Tell” would cer- 
tainly fall the happening related to 
Automotive Daily News by S. L. 
Tuthill, manager of Tuthill Motors 
of Stamford, Inc., Ford dealership, 
880 Main St., Stamford, Conn. The 


occurrence was not recent, but that) 


is immaterial. Here is his story: 

“For several years I had been 
dealer for Stearns cars in one lo- 
cality. Underneath our building 
was the establishment of an Italian 
shoemaker. His basement shop was 
small, but he was a good cobbler 
and nearly all of us connected with 
the dealership regularly took our 
shoes to him for repairs. 

“One day when I returned to the 


nbelievable. One of the most 


o———. Se me 


there who might possibly be the 
owner, 

“My curiosity was aroused. There 
were some boys standing about the 
car and I asked them if they knew 
whose it was. They did not. After 
prowling around a bit more without 
any success I went into my office. 

“A little later I drifted out to the 


front again and saw the shoemaker | 
standing outside looking at the car. | 


I went out and asked him if he 
|knew where the car came from. He 
replied that he owned the car him- 
| self, having just bought it. 

“I was naturally interested and 


asked him how he had bought the | 


car. He replied: ‘I saved up the 
money and paid cash for it.’ 


“I then asked him why he had} 


not come to me when he wanted a 
car, in view of the fact that I and 
all my associates had patronized his 
shop for several years. His answer 
‘closed the conversation. It was: 
“*You see, Mr. Tuthill, the man 


office I noticed, standing outside,|I bought the car from has been a 


an expensive car of a make other 
than the one I was selling. I looked 
into the office, blit saw no one 


good customer of mine for longer 
|time than I have known you. May- 
be next time I go to you,” 


dealer-customers a) 


| “II. Principles of Retailing—A 
| discussion of the principles of re- 


| tailing follows the written exam- | 
lination. Among the topics consid- | 


|ered are: Consumer habits, adver- 


| tising, factors in retailing, inde- 
pendent versus chain store dis- | 
| tribution, display, sampling, turn- 


|over versus the number of brands 
, and objections. We aim to give the 
| men a complete picture, so that 
they can aid the dealer in any de- 
partment of his business. 

“II. Product Study-——Each prod- 
uct is taken up in order and its uses, 
advantages and disadvantages are 
considered. 

“IV. Weekly bulletin—The con- 
cluding part of the session consists 
of a discussion of the weekly bul- 
|letin which covers the following 
| material: 
| “t, Current parallels drawn to our 
| sales situation. 

“2. Test talks in connection with 
sales contests. 

“3. General information of an ex- 
clusively current nature and de- 


signed to arouse enthusiasm in the | 


(Contnued on Page 4) 
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BUFFALO, N. Y. 


The Kenmore Company, Inc., Ford | 
| dealership, has established a branch | 
| sales station at Delaware and Hertel | 
| Aromas, Buffalo, in the building | 
formerly occupied by the Birk- | 
Knottman Moter Sales Company. 
Fred H. Reuter, general manager 
of the Kenmore organizatien, says | 
the Buffale branch will be used 
principally as a _ sales depot for, 
Ford commercial cars and _ used | 
| vehicles. Major repair and service 
| werk will be continued at the firm’s 
main salesroom and service station, 
2971 Delaware Avenue, Kenmore. 
7 oJ - 

With the removal to its Main and 
| Northampton Streets building the 
entire sales division of the Hatch, 
McKay-Nash Corporation, western 
New York distributor of Nash auto- 
mobiles, is now located under one 
roof. Both new and used cars are 
on display. | 


* 7. * 
Stanley W. Gemerek, Chevrolet 
dealer, of Clarence, N. Y., has 


awarded a contract for construction 
of a modern salesroom and service 
station to replace a structure de- 
stroyed by fire some months ago. 


PHILADELPHIA | 
William B. Griscom, Jr., president 
of the Griscom Motor Company, 
Forty-eighth and Chestnut Streets, | 
says that lecal sales of the 1933 im- | 
proved Austin car are runing more 
\than 400 per cent. ahead of last year 
and asserts that the forthcoming 
year will be sure to show a much 
higher increase in sales than 1932, 


” i x | 


Optimism and enthusiasm stuck 
right out in plain view when the 
|Dodge Automobile Dealers’ regional 
|gathering was held, recently, at the 
|Penn Athletic Club. The meeting | 
was under the supervision of George 
H. Thornton, general manager of the | 
Thornten-Fuller Automobile Com- 








| Used Car Selling Prices 


Automotive Daily News 





in this department offers for 


the benefit of its dealer and salesmen readers a compilation 


of prices at which used cars 


have within the past few days 


been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes, 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 


of this paper. 


New Y 


| Make of Car 1932 
Auburn 8 

Buick (Lt.) 
Buick (Bied.) ..cecce 
Buick (Big» 
Cadillac 8 
Cadillac 12 
Cadillac 16 
Chevrolet 

Caren © acccwcdsse 
Chrysler (Imp.) 
Cord 


coc cceccccesce 495 


Hudson 
| Hupmobile 6 
; La Salle 
| Lincoln 
| Nash 6 
| Nash 8 
| Nash (Adv. 
Oldsmobile 6........ 
Packard 
| Plymouth 
| Pontiac 
Re eres 
| Studebaker 6 ........ 
| Studebaker (Dic.) ... 
| Studebaker (Com.) .. 
Willys-Knight 


eee eww enee 


os es es 
*eeee 


| *brougham; ‘touring or phaeton. 
la sedan. 


ee —— ee 





Dealer Activities 











pany, local distributors of Dodge, 
and A. van DerZee. genera! sales- 
manager of the Dodge Bros. Cor- 


poration, who was the principal 
speaker. The meeting was well at- 
tended and _ discussions covered 


the company's sales plans for 1933 
and the new Dodge Six. 


AKRON, 0. 

The Akron Franklin Company, of 
which Karl Borden is president, has 
moved into new and larger quarters 
at 533 West Market Street. 
dition to the regular Franklin models 
and the new lower-priced Olympic, 
the company serves this territory for 
Plymouth and De Sota. 

* ca * 
CANTON, 0. 

Homer Sharp, formerly with the 
Maloney Zwick Motor Co. has joined 
the staff of the Paul Meyers Motor 
Co., also Canton, as sales manager. 
Previous to his association with the 


was associated with 
McVey and Canton Motor Com- 
pany's sales staffs. He will have 
full charge of Plymouth and De 
Sota sales for the Myers Company. 
* * * 
DOVER, 0. 

Earl W. Weldon, who for some 
time has represented the Indiana 
and White truck manufacturers in 
Tuscarawas, Coshecton and Helmes 


counties, has severed connections 
with this firm and has become 
identified with the International 


Truck Co., as a traveling represent- 
ative. 


- . - 
LOUISVILLE, KY. 
The Service Motor Parts Com- 
pany, Louisville, has filed amended 


articles changing its name to the 
Simplex Louisville Motive Parts 
Company. 

* * ” 


Schwarz, Clifford & Scott, 2320 
Frankfort Ave., Louisville, a former 


Legend: ‘coach; ‘coupe; ‘roadster; ‘convertible; 


In ad- | 


ork City 


1931 1930 1929 
645 295- 325 +295 

695 395-495 325 

625- 745 each seal 
850- 895 145 sate 
1150 675- 895 

295- 385 225-'235 195 
ne 445- 595 245- 295 
1045 éubs eevee 
“645 ecco 

‘295 eves 

dees 375 eal 
495 "195 eee 

425- 575 450 — 
'245- 325 185-'285 140 
1195-1595 550- 895 945 
ae 265 pa 

495 295- 375 anal 

one ‘305 250 

"350 225 225 

875 500- 595 

sae ry 550 
545 295- 395 275- 295 
650 inak ‘na 
495-'650 cee 275-'295 
650 460- 595 

aie 325 ean 
395 “245 245 

895 eres eree 

245 ecce 

ee 445 erse 

625 "475 saan 


‘victoria; ‘limousine; 
When no symbol is used the car is 


| Ford dealership, and one of several 
|recently dropped by Ford, has be- 
|}come an associate dealer handling 
| Dodge cars and trucks and Plym- 
| outh cars. United Motors Corpora- 
| tion, distributors for Dodge and 
| Plymouth, announced the appoint- 
ment on November 20. 


SEATTLE, WASH. 


Biggest stir the past week was 
|caused by advance showing of the 
new Dodge Six at the Olympic Hetel. 
This was primarily for dealers, with 
\tradesmen from western Washington 
jattending. Earl Dedrick, factery 
representative in the Northwest is in 
|charge of the showing. 

Over 80 per cent. of the overhead 
|expenses of the entire business are 
|mnow being carried by the shop and 
|parts departments of Clark Cadillac 
Company, in Seattle and Portland. 
|This was the record made during 
1932, is the statement of J. E. Clark, 
president. 


PATERSON, N. J. 


T. J. Brogan, Jr., president of the 
| Brogan Cadillac-La Salle Company, 


| Maloney Zwick organization, Sharp|4mnounced the addition of Olds. 
the Dunkel- | 


mobile to its present line of Cadillac 
jand La Salle motor cars, 

Three cash prizes to school chil- 
dren who can make the most words 
, out of the following: “Chevrolet 
Leads,” will be awarded in a contest 
being held in this city, until Decem- 
|ber 20, by Harry M. Smith, Chevro- 
let dealer, of Market and East 24th 
Streets. The awards will be: First, 
$50; second, $30, and third, $20. 


DES MOINES, IA. 

Hiatt Motor Company has added 
to its service staff, two factory 
trained men, G. O. Whetstone and 
Charles Guyless, both of Des Moines, 
being new members of the comparv 


family. 
| 


* a. . 
LAMONI, IA. 
J. P. Jorgensen is the new owner 


|of the Lu Verne Henriksen automo- 
bile shop here. 
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: Throw Away the Chisel 


OME days ago Automotive Daily News carried an 
editorial asserting that, while the dire happenings of 
depression have served to make the American public concen- 
trate on price for the time being, this was not a permanent 
condition. We expressed the belief that when better busi- 
ness conditions brought more normal buying tendencies into 
play the American public would again insist on getting what 
it wanted, rather than continue making price the ruling 
consideration. 


Mich 











In the mail today we received a letter from a reader | 


commending this point of view and suggesting that we write 


an editorial under the title we have used at the top of this | 


column. Our reader believes that the time has come for 


manufacturers, jobbers and wholesalers to “throw away the | 


chisel” and to instruct their employees to do the same. 

It is inevitable that in a period of business distress, such 
as the one we have been going through, that chiseling should 
become almost a universal habit. Manufacturers, jobbers, 
wholesalers, retailers and the buying public have little enough 
money to spend and want to get the most possible for what 
fhey have. This means chiseling. 

On the other side of the picture, the slackness of busi- 
ness makes manufacturers and merchants easy victims for 
the chiseler. The manufacturer, anxious to keep his plant 
going, to provide wages for his employees, if for no other 
reason, may take an order at cost. Also, how many times 
have we seen automobile dealers “buy” sales simply to keep 
business moving. 

Knowing conditions in periods of depression, we cannot 
blame the chiseler. He is a victim exactly as much as the 
merchant or manufacturers whom he is chiseling. Depres- 
sion brings a struggle for survival, in which no holds are 
barred, 

All the editorial suggestion in the world will not stop 
chiseling until economic conditions improve to a place where 
the temptation or the need for such operations is removed. 
As long as a manufacturer, wholesaler, retailer or buyer is 
pressed for money he will strive for every possible price 
advantage. In other words, he will chisel. 

There does seem reason to hope that before very long 
conditions will improve enough to let all classes of buyers 
spend their money without insisting on the seller’s giving 
up his rightful profit. In the final analysis the buyer bene- 
fits from the fact that the seller has made the profit neces- 
sary to stay in business. No one actually benefits from a 
profitless transaction, and no sane man expects a seller of 
anything to forgo his legitimate profit on any business 
transaction. 

Perhaps it is not too much to ask all classes of buyers, 
industrial, retail and consumer, to remember that chiseling 
may be inevitable in depression periods, but that it is a 
vicious and harmful condition and one that should be eradi- 
cated as quickly as possible once business conditions permit 
us to make something besides price our aim. 


~y . 
Starting the Wheels 

One of the interesting features of the recent announce- 
ment by Walter Chrysler of his new Plymouth models was 
the statement that orders had been placed for $42,000,000 
worth of materials to be used in production. This vast 
amount of buying is to be spread over a period of six months, 
and it reaches into seventeen basic industries. 

That this huge expenditure is to be made for the pro- 
duction of a single line of cars gives an indication of the 
enormous contribution which our industry makes to general 
business. Another thought that might be considered in cer- 
tain quarters is the fact that much of this material will be 
hauled to Detroit by the railways, which will later carry 
away the finished products. We wonder whether the rail- 
roads would profit to an equal extent if they succeeded in 
their present campaign to drive motor transportation off 
the highways? 


AVAILABLE ADDS 


(Continued from Page 1) 


large bearings. There is also full 
pressure oiling to all points, a large 
capacity water pump, special oil 
filter and air cleaner. The engine 
is mounted on rubber cushions, 

The Warner transmission, 
four speeds forward and one 
verse, is equipped with 8 x 2'- 
inch parking brake. Front and rear 
axles are Timken. The front axle 
is drop forged 1-beam type. The 
rear axle utilized the spiral bevel, 
full floating design with four-pinion 
| differential. Brakes are Lockheed 
| hydraulic four wheel design with 
automatic compensator conveniently 
located for filling and inspection. 

Frame side rails are pressed steel 
with 10-inch depth of section for 
the greater part of their length. 
| There is a heavy “X" member, 
| welded into one piece. 

Front springs are mounted in rub- 
ber at the forward end, with plain- 
fend construction at the rear to 
|eliminate shackles. The rear springs 
are plain at both ends, resting 
against brackets with a rolling con- 
tour so that when the truck is 
empty the effective length of the 
spring is 58 inches. Under full load, 
the line of contact is moved toward 
the center of the spring, thereby 
Shorting the length to 46 inches. 

Radius rods are of ball socket 
}construction at the front end, with 


with 


curs. The rear ends are fitted with 
yokes which prevent rattling. Free- 
dom of action and guaranteed align- 
ment of the axle are obtained. 

The drive shafts are laid out for 
ia minimum of angularity and are 
isaid to greatly increase the life of 


jthe joints, which are of the new 
| Blood type bronze washer construc- 
tion. 

A new Style radiator of attrac- 
jtive, modernistic design is used. 
The shell is of stamped steel and 
| furnished either plain or with chro- 
mium plating. including chrome 
plated grill. The core is of tube and 
ifin construction. Fenders are 
jheavy gauge with long, sweeping 
| lines. 
| Wheelbases are 168 inches stand- 





lard for 10-foot body, 175 inches for | 
|11-foot body and 182 inches for 12- | 


| foot body. It is also announced that 
| special wheelbase length can be fur- 
|nished at slight extra cost. 
| Equipment includes Bendix Star- 
|tix, Delco generator and starter 
|} with 13-plate Exide battery, 5 inch 
lchrome-plated oval bumper, chrome- 
|plated headlights 11 inches in dia- 
meter, tail light, horn, spare wheel, 
|tools, jack, air cleaner, oil filter, 
airplane type instrument panel with 
| Speedometer, heat indicator, am- 


}meter and oil gauge, choke and, 


|throttle control, license brackets, 
| hood and cowl with ventilating | 
|doors. The gasoline tank has nine- 


teen gallons capacity. 


DRIVER-SALESMEN 
TRAINING IN SCHOOLS 


(Continued from Page 3) 


school and in the sales contest. This 
includes information on the cur- 
rent advertising activities, news- 
paper insertions, radio broadcasts 
and special offers. 

“We felt that this sales school in 
itself, would not be a success and 
so we tied it up with a sales con- 
test to run concurrently for the ten- 
week period. The standing of the 
men in this contest is determined 
50 per cent. by their total sales, and 


50 per cent. by the average grades | 


earned by them on their school ex- 
amination papers. The prizes are 
a two-weeks’ vacation for the win- 
ners and their families, with all ex- 
penses paid by the company. 

“We have divided the routemen 
into groups of thirty-five each and 


sistant sales manager to each group. 
Each sales manager is given special 
instructions on how to conduct the 
school through a manual which we 
have prepared for his use. Both 
the teachers’ and the routemens’ 
|}manuales are of the loose-leaf type 
and the sections for the several ses- 
sions are typed on paper of dif- 
ferent colors to make them readily 
distinguishable.” 

A continuous schoo] for experi- 
| enced men is conducted on the as- 
sumption that a route salesmen 





re- | 


are 


}an automatic take-up as wear oc- | 


| the discriminatory Federal 
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be traceable to seasonal factors, 
there can be little question but that 
| the enactment of the new tax was 
; responsible for a large per cent. of 
| the loss. 

8. Another good 
effect of taxation has occurred in 
Pennsylvania. About three years 
ago the gasoline tax was increased 


example of the 


from three cents to four cents per | 
gallon. In May of the following year | 


this tax produced $2,681,000. Shortly 
|afterward, the tax was reduced to 
three cents and the following May 
this lower tax produced $3,880,000. 
As a matter of fact, Pennsylvania 
realized greater revenue from a 
lower rate of taxation than it did 
from the higher rate. 

9. Under the new Federal revenve 
program, it is provided that $258,- 
000,000, or 24 per cent. of the total 
additional funds to be raised, will be 
exacted in taxes upon the automo- 
tive products or commodities for 
which car owners are the principal 
consumers — this despite the faci 
that state, local and municipal gov- 
ernments are already plucking high- 
way users to the amount of more 
than a billion dollars annually. 

10. Receipts from automotive ex- 
cise taxes in August were 40 per 
cent. short of the estimate, support- 
ing the claim that discriminatorv 
| taxes would have a hampering ef- 
|} fect on automotive business. The 
total produced by the new excises 
|}On cars, trucks, parts. tires, tubes, 
gasoline and oil, in August, was only 
$12,500,000, which was 40 per cent 
| below the amount the Treasury ex- 
pected. With July a peak month 
for use of the highways, the August 
receipts, if anything, should have 
exceeded 1-12 of the Treasury esti- 
mate for the whole fiscal year. In- 
stead, they indicate the Treasury re- 
ceipts from special excise taxes for 


the year will amount to only about | 


$150,000.000, as compared to an esti- 
mated $258,000,000. 

11. The receipts from other excise 
levies offer further proof of the 
soundness of the position of those 
who advocate a general manufac- 
turers’ tax on manufactured prod- 
ucts instead of an excise tax on 
specially selected commodities. 

12. Segregating collections for 
| automobiles, trucks, motorcycles, 
parts and accessories, the return 
was something over $1,000,000. Final 
revised estimates of the Treasury 
upon passage of the bill were that 
these schedules would return 
$42,000,000 annually. On this basis 
the estimates are only about 31 per 
cent, of the expectations. 

13. More people are buying used 
cars instead of new cars since the 
Federal excise or “nuisance” taxes 
on motor vehicles went into effect. 
Records on retail car sales show a 
marked drop in the ratio of new to 
used car purchases for July and 
August, the first two months that 
motor 
taxes were in effect. In July, auto- 
motive retailers sold 291 used cars 
for every 100 new car sales. 

In August the ratio was 244 used 
cars for every 100 new car sales. 
The percentage of new to used car 
sales for the month before the Fed- 
eral taxes became effective was 100 


to 188, which was about the same | 


ratio that maintained during July 
and August of 1931. 


GASOLINE PRICES CUT 
2 CENTS IN COLUMBUS 


Columbus, ©O., Nov. 24-—Major 
companies have reduced the service 


station price on all grades of gaso- 
jline 2 cents a gallon and the tank 


wagon price 1'2 cents a gallon on) 
in | 


and premium grades 


regular 
Ohio, which 


Franklin county, 
cludes this city. 


in- 


aa cd — 
|needs, not only initial training in 
assigned a sales manager or an as- the fundamentals of his work, but | 


also a continuous training in the ap- 
plication of these fundamentals to 
constantly changing conditions. In 
|some instances these continuous 
|schools take the place of periodic 
meetings. In other cases, small 
groups are trained in these schools 
in rotation. One company reports 
that “Each of our drivers attends 
our school about once every two 
months, as it takes that time to ro- 
tate our force with small classes of 
eighteen to twenty-five men in each 
group.” 








| Urge Removal of Special 


| ° 
4,000 LB. MODEL. Automotive Taxes 


(Continued from Page 1) 


{ 14, Thousands of workmen would 
have had additional employment in 
July and August if motor taxes had 
not diverted automobile purchasers 
to used car markets. The effect of 
these taxes is most regrettable, com- 
ing at a time when the maintenance 
and expansion of employment are of 

/ such paramount national concern. 

15. The automotive industry and 
jallied industries are among the larg- 


jest direct employers of labor in the 
country and, further, have an active 
but vital bearing on employment 
and business activity 1n almost every 
state in the Union, because of their 
|}tremendous purchases of raw ma- 
terial and the finished products of 
lother industries. 

+ 16. It cannot be denied that the 
| motor industry has attempted every- 
thing within its power to aid in the 
recovery of business during the last 
|three years. The penalizing of this 
lindustry with a disproportionate 
'share of the burden of taxation can- 
;not be defended. 

| 17. Surveys conducted by the 
'United States Bureau of Public 
Roads indicate that fully 60 per cent, 
of all vehicular movement is for 
business purposes; consequently, 
automobiles cannot be classed as a 
luxury. 

18. Highway transportation is not 
lexempt from the fundamental laws 
|of economics and its future expan- 
|sion will depend to no small degree 
upon our ability to bring motor 
| travel within the means of an in- 
icreasing number of people. 

19. The present is the time to act, 
if anything is to be done toward dis- 
tributing the tax burden, which 
|should be borne by all. Your busi- 
;ness and your customers should not 
be singled out to pay more than 
|their share. 

20. Federal expenditures must be 
|/reduced, It should be the business 
of the next Congress to hold down 
appropriations for the next fiscal 
year, which ends July 1, 1934. Much 
ican be saved through economies. 


|  COMINGEVENTS } 





NOVEMBaS 
18-Dec. 4.—Paris, Franee. Aeronautical 
Show 
DECEMBER 
l- 2—Washington, D. C. Highway Re- 
search Board, meeting 
2- 3—Detroit. National Standard Parte 


Association Convention 


5—New Orleans. La. Association of 
Asphalt Paving Technicologists. 


S- 9—New York. Annual Meeting A. &. 
M. E 


5-10—New York. Power and Mechanical 
Engineering Exposition 

5-10—Detroit. Motor and 
Manufacturers Association, 
tion, Hotel Statler 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 


Equipment 
conven- 


tion Hal! 
6- 8—New Orleans, La. National As- 
sociation of Finance Companies, 


annual convention. 

12-1%—Springfield, Ul. Automotive Trade 
Association annual convention, St. 
Nicholas Hotel 


JANUARY 


7-l4—New York City. Nationa! Automo- 
bile Show, Grand Central Palace. 


7-14—San Francisco, Cal. Motor Cer 
Dealers’ Association of San Frane- 
cisco, show. 

7-15—Les Angeles, Cal. Los Angeles Motor 
Car Dealers’ Association, twentieth 
annpual show 

%-14—St. Louis. Automobile Dealers’ A&- 
sociation Show, Midwest Terminal 
Building. 

#—New York, N. ¥. Society of Auto- 
motive Engineers’ Show. meeting. 
12—New York. Annual 8S. A. E. dinner, 

Hotel Pennsylvania. 

12-13—Springfield, I. Illinois Automo- 
tive Trade Association, meeting. 

14-21—Newark, N. J. Newark Automo- 
bile Dealers’ Association. show, 

| 14-21—Buffalo, N. ¥. Annual show 

| 15-29—Cincinnati, O. Cincinnati Auto- 

| mobile Dealers’ Association, show. 

16-21—Breoklyn, N. Y. Annual Show 


16-21)—Philadelphia. Annual show 

| 16-223—Detroit. Highway and Building 
Congress 

21-28—Boston. Mass. Boston Automobile 
Dealers’ Association. Boston Com- 
mercial Motor Vehicle Association. 
show 

21-2%—Detroit, Mich. Detroit Automobile 


Dealers’ Association, show 
| 22-26—Detroit. Annual S. A. E. meeting, 
Book-Cadillac Hotel. 


27-Feb. 15—Cairo, Egypt. International 
Salon 

| 28-Feb. 4—Chicago. National Automobile 
Show. Coliseum 

28-Feb. 5—Washington, D. C. Washington 
Automotive Trades Association, 
show 

FEBRUARY 


| 4-11—Indianapolis. Twenty-second annual 

| show, Indiana State Fair Ground. 

| 9-11—Springfield, Ul. Springfield Auto- 
mobile Dealers’ Association. show. 

11-18—Kansas City, Me. Kansas City Mo- 
tor Car Dealers’ Show. 

27-Mar. 14—New York City. Chemica! Bx- 


position, Grand Centra! Palace. 
20-21—Cleveland, @. National Petroleum 
Association. ’ 
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MERCHANDISING 
ACCESSORIES 
EQUIPMENT 


“NOTHING BUT BUSINESS,” PLAN | *? oFxs coure 
FORM. E. M. A. CONVENTION 


By GEORGE L. BRUNNER 
President Motor & Equipment Manufacturers Association 
Convention sessions of the M. E. M. A. 
the Statler Hotel in Detroit during the week of the Third |By pressing the thumb-piece located 
Joint Trade Show. 





The K-D Manufacturing Com- 
pany, of Lancaster, Pa., is offering a 
j/mew counter display on its No. 605 
new valve keeper inserter. 

The No. 605 K-D Inserter has been 


to be able to organize our program so that we will hold but | ‘firm seat provided for the keepers 
one general membership meeting on Wednesday, December 7. practically eliminates any possibility 
We have, however, arranged a second session on Friday, | o¢ their being dislodged before they 
December 9, to take care of any new or unfinished business. |... placed in position on the valve 


Throughout the past year we have® ~ | stem. 
kept before our members the need | EEEEEEEEEEEEEEEEFT | The narrow jaws of the inserter 


for concerted action by all branches ° . 
of the automotive industry against Fditor , 
Column 





|with the jaws open, the m®@thanic 
}can quickly locate the keepers in 
| groove of valve stem. 


the growing tendency to impose more 


taxes on the motor vehicle by local, | 
state and Federal governments. Our | 
business 1s absolutely dependent upon | 
increased sales of new cars as well 
as greater use of the 26,000,000 motor 
vehicles now registered. 






spring. 

The display card is designed in 
three colors, equipped with substan- 
tial easel. 


Out of changes now in process in 


Both NeW the retailing field it is quite pos- 
~~ear sales and operation of presently 


owned vehicles are being stifled by sible that an improved technique RAILROADS AND HOTELS 


ihe increasing load of taxes imposed may be developed in the raising of 
upon us, and we expect, at our con-| personnel morale. Experimentation 
vention, to organize even greater OP- pas jittle call when everything is 
position to this trend than we have! and to change. 


GUESTS TO JOINT SHOW 
demonstrated during 1932. On the ; 


Prospects for better business in | may mean interruption. Usual 
1933 are encouraging. At the same other hand, when conditions grow made with the railroads and with 
time, manufacturers producing for ynsatisfactory, or even desperate,| the Detroit hotels for accommodat- 
original equipment, as well as those there is a tendency to try other | ing all members and invited guests 
ae _ Ang aoe whole- | methods that hold promise. who will attend the Third Joint 
salers, realize that there are a num- Reference has been made to sev- s 
ber of highly important factors in| era] ways in which many stores , Trade Show and the accompanying 
the credit situation which must be throughout the country have sought conventions of the Motor and Equip- 
met intelligently for the protection | to increase volume—adding of lines,|ment Manufacturers Association, 
of our best interests. The M. E. M.A.| elimination of excessive overhead, | National Standard Parts Association 
credit department went a long way/turning back responsibility to buy-/and the Motor and Equipment 
during 1932 to demonstrate what can ers, efforts to sell two articles in| Wholesalers Association. 
be accomplished when manufactur- place of one, revision of sections,| Reduced fares will be supplied on 
ers co-operate with each other| etc, In the meantime, however. |the round trip identification plan. 
through a thoroughly organized and | perhaps too little attention has been This means that all members and 
mutually owned credit interchange paid to personnel. invited guests who apply for show 
bureau, and we expect to discuss Due to difficult conditions, the} and convention credentials will be 
ways and means through which this path of personnel in too many cases | supplied with a certificate, properly 
voluntary interchange can be made has been the path of hardship | filled out, which will entitle them to 
even more effective. Our members| heaped upon discouragement. Wages | buy round trip tickets to Detroit at 
have found that by working tcgether | have been cut, even small bonuses|the reduced fare-and-one-hal! 
through their association they are|eliminated and duties increased| round trip rate. All railroad certifi- 
able to develop information which almost to the breaking point in|cates are issued by the Joint Show 
they could not hope to obtain from) some instances. Retailers are fond| operating committee through A. B. 
the usual commercial credit agen-| of dwelling on the vital importance | Coffman, Joint Show manager, 35 


READY TO TAKE CARE OF 


moving smoothly, 
arrangements have been 


cies. Furthermore, this type of co-| of those who act as their contact | East Wacker Drive, Chicago, who is | 


operation has proved to be construc- | with the public, but all too frequent- | in charge of the preparation of show 
tive in character, as there are a ly they stop with lip service, and convention credentials. Forms 
number of instancesin which prompt! As the holiday approaches, per- | for the making of hotel reservations 
action has saved an important outlet | haps the stores might experiment | have been supplied to all associatien 
for the industry. to excellent purpose in finding ways| members, as well as to all invited | 
We expect to discuss the progress! to raise the morale of their eerk- | eaete. The Book-Cadillac Hotel 
that has been made this year under | |ers. They might find this one of will be official headquarters for the 
our group activities program, and | the most fruitful fields of profit- | National Standard Parts Associa- 
we believe that the accomplish-| able endeavor. tion and the Statler-Hote! will be of- 
ments of several of these groups | - | ficial headquarters for the Motor 
will encourage and stimulate the There is a great market for auto- |and Equipment Manufacturers Asso- 
organization of a number of new) mobile lamp bulbs available to job- oe ee oe Motor and me. 
groups of manufacturers who will} } ment olesalers Association. Hote! 
recognize the advantages of getting | P&Fs and regairmen throughout the reservations are being handled by 
together under the association's | country, providing that communi- |the Detroit Convention and Tourist 
auspices for the solution of mutual | ties can be induced to enforce state | Bureau, 1805 Stroh Building, De- 
problems. 
We have been successful this year) lights of automobiles. In addition tive vice-president. 
in crystallizing the sentiment of our | to state laws, many large cities have : 
membership, and of a good share} ordinances which establish certain 
of the industry for that matter, on| regulations on automobile lighting. 
a number of vexing situations which; With very few exceptions, how- | ¢ombs-Johnson Brothers Auto Sup- 
have arisen to annoy us. There are | ever, both states and municipalities ply Company announces that it has 
many signs that indicate that the| are lax in enforcing these laws. 
M. E. M. A. as an organization has | Where it is possible, through loca! | automotive Company. 
been materially strengthened during | trade associations or jobber associa- 
the past year. We can enter our! tions. or even through jobber work- 
convention with the feeling that we| ing individually, pressure should be 
are far ahead of where we stood a | put on local enforcement bodies to 
year ago and with excellent pros- | see that these laws are enforced. 
pects for an even more successful) Aside from the selfish motive on 
period during 1933. |the part of jobbers and dealers, | laws are enforced only to the degree 
= | there is a definite safety factor in- | that public opinion demands. 
AUTO BEARING AND PARTS CO. | volved, which is decidely in the in-| This is a worthy issue for any job- 
WILL MANUFACTURE SPRINGS | terest of the community. 
Nashville, Tenn., Nov. 24 (UTPS).| If these laws = met by ce e- [Seen pay big divi- 
The Auto earing & Parts Company velopment of traffic conditions ana ' dends. 


ee ee teat tae SHOW AND CONVENTION HIGHLIGHTS 


and Broadway, have leased the 
building adjoining their salesrooms Joint Trade Show — December 5-10 inclusive, Convention Hall, 
and warehouse, and equipped it || peiroit, Mich. Open all week to N. S. P. A., M. E. M. A., M. E. W. A. 
with machinery for the manufacture members. Open December 7-8-9-10 to invited jobber guests. Open 
of springs for all types of one. 6-10 p. m. Friday, December 9, and Saturday a. m., December 10, to 
trucks and tractors, according to automotive service trade. Admission by free ticket available through 
+e aero . = ren’ || N.S. P. A. and M. E. W. A. jobbers. — . 
- F ae : N. S. P. A. Convention—Book-Cadillac Hotel, December 2-3. 

been placed in charge of the new M. E. M. A. Convention—Statler Hotel, December 5-9. 
M. E. W. A. Convention—Statler Hotel, December 5-9. 


REPORTS NAME CHANGE 


R. E. Combs 
\is president and general manager. 
were worth adopting, then most as- 
suredly they are worth enforcing. 






















manufacturing department. W. S. 
Hunter, factory manager, is gen- 
eral supervisor. 






| ber or trade association and one that | 


WHOLESALE 


will be held atiimproved for holding the keepers. | 
In spite of the fact that there are a|in each handle, the levers for hold- | 


number of matters of vital importance to our branch of the |ing keepers are forced back, permit- | 
industry which must be discussed and acted upon, we expect |ting quick and easy loading. The, 


will take all sizes of keepers and | 


The tool is | 
also self-supporting on valve to al- | 
low both hands free to lower valve | 


|laws governing the head and tail | ‘Toit, Mich., J. Lee Barrett execu-| 


DISTRIBUTION 
SHOP EQUIPMENT 
REPLACEMENTS 


ANNUALN.S. PA. CONVENTION 
PRECEDES JOINT TRADE SHOW 


“Chestnuts” 





Eliminated From Program; 
Session for Salesmen Is New 
Feature 


Special 


National Standard Parts Association, guided by its mem- 
bers’ general approval of last year’s plan of holding the 
annual convention prior to the opening of the Joint Trade 
Show, will follow the same arrangement this year with its 
two-day session on Friday and Saturday, December 2 and 3, 
at the Book-( vadillae Hotel, Detroit. 


—-——® “We find that this concentration 


Pebteeeeeteeteeeeeebes | Of Our program into two full days 
makes for efficiency and continuity 





> of thought on inter-related sub-~ 
IV holesale jects,” says E. P. Chalfant, executive 
| “ vice-president of the N. S. P. A. 
aa “The completion of our association's 

Brew Wt1es _ business session before the show's 

c . gee leaves our members entire- 

y free to spend their full time in 

| EEEEEEEEEEEEEEEE ET EY | the exhibits of the big joint trade 

Lafayette, Ind., Nov. 24.—Clinton show opening on Monday, Decem- 
| Anderson, for many years associated ! aur — 

" se a “As in the past, N. S. P. A. will 
with the Peter Anderson Company, pay the round trip railroad and 
jis now the sole proprietor of the puyliman fare to and from Detroit of 
|company. The business was founded one delegate or alternate of each 
by his father fifty-three years ago. member concern, and $5 for each of 
Thomas Withrow, who for fifteen the five days that his attendance is 
years has been connected with the oificially required. 

Anderson company, will remain as “The N. S. P. A. convention pro- 
service manager. gram will be marked this year by 
many new and vital subjects on 

Newark, N. J., Nov. 24.—Wire which discussion has been requested 
Wheel Repair and Sales Company. by our members as a result of de- 
252 Central Avenue, Newark, N. J.,, Velopments within the industry dur- 
has been appointed distributor for ing the past year. The familar 
Multibestos brake linings in north- ‘chestnuts’ which have been argued 
ern New Jersey. threadbare in past years will be con- 

spicuous by their absence.” 

Scranton, Pa,, Nov. 24.—-K. & K.' The N.S. P. A. schedule of con- 
Auto Parts has inaugurated a daily vention sessions includes three gen- 
delivery service between its Scran- org) meetings and one official divi- 
ton, Shenandoah and Hazleton sional meeting, each for jobbers and 
stores. This daily delivery has ‘ *en manufacturers. A jobbers’ voluntary 
|a factor of considerable importance open forum is also provided for. All 
lin improving service from these sessions will be held at the Book- 
| three stores. This company also re- Cadillac Hotel, which will be the 
}cently installed a crankshaft grinder associaticn’s convention headquar- 
in the machine shop at the Ceranton ters. The Fort Shelby Hotel has 
store, thereby completing the spe- also been designated as an official 
|cialized mechanical service to the N. S. P. A. hotel. 
trade. Convention sessions will be pre- 

ceded on November 29, 30 and De- 

Long Branch, N. J., Nov. 24 cember 1 by meetings of the N. S. 
Louis Colby, director of accounts. P. A. board of direciors and of the 
Norwood Tire Company, divided his finance, membership, marketing re- 
vacation in spending a few days search and jobbers’ and manufac- 
trying his luck at golf. turers’ divisional committees. 

a A feature entirely new to the in- 

Manitowoc, Wis., Nov. 24.—The qustry's usual convention programs 
| Ridge Motor Supply Company re- i; being inaugurated by the N. S. 
cently opened its third branch at p 4 this year in the form of a 
Dubuque, Ia. This new branch will special session on Tuesday night of 
carry a complete stock of the lead- | snow week, for all jobbers and man- 
ing parts lines, and, in addition, Will wufacturers salesmen 
have an up-to-date mechanical serv- Heretofore salesmen have had no 
‘ice department. The Dubuque participation in the convention 
branch will be in charge of Clayton jneetings and it is with the thought 
|Cramer, who was formerly at the tinat they can derive much good 
| Marinetie store. Cramer will be suc- from the proper type of program 
ceeded at Marinette by Gross of that the N. S. P. A. is sponsoring 
Manitowoc, this special] session for them. 

The principal features of the pro- 

Niagara Falls, N. ¥., Nov. 24.—Sam gram for this meeting will be severa] 
Gebell of Gebell Auto Parts, Inc., talks by successful manufacturers 
has added a Landis crankshaft and jobbers’ salesmen, who will tell 





Dodge City, Kan., Nov. 24. — The grinder to his already modern me- of their handling of the problems 


|chanical department. This additio. with which they are confronied 


| will enable him to give better and daily. 


lchanged its name to the Combs speedier service to his trade. 


| 


Jobbers within driving range of 
i Detroit are being particularly urged 
Newark, N. J., Nov. 24.—Charles to have as many as possible of their 


| Bobker has leased a store at 261 salesmen present at this meeting. A 


It is well to remember that most TWO SOCIAL EVENTS TO 





| 
} 


Halsey Street, wholesale row. for jarge attendance is expected. 


| the sale of automotive bearings. ~ 


as well as by other representatives 
of the industry, both manufacturers 


FEATURE WHOLESALE and jobbers. An annual feature is 
the competition among the vari- 
TRADE SHOW THIS YEAR ous Boosters clubs for the cup, which 
is awarded to the club having the 


Two brilliant social events which largest attendance at the dinner. 
have been features of the whole- The Overseas Automotive Club wil] 


|sale trade shows for many years are hold its annual banquet on Wednes- 


the annual dinner and entertain- day, December 7. This dinner always 
ment of the Automotive Boosters is of special interest to the export 
Clubs International and the yearly executives of the manufacturers 
banquet of the Overseas Automotive | present at the show, but the exce)- 
Club. Both of these affairs are on lence of the program has attracted 
the program for the Third Joint | others not directly interested in ex- 
Trade Show in Detroit this year. port. Overseas visitors to the show 

Members of the Automotive Boost- | are guests of honor. According to 
ers Clubs International will hold | word received from officials of the 
their big party on Sunday, Decem- club, the program this year will list 
ber 4. This affair always is heavily | several speakers who are authorities 
attended by the Boosters themselves |on the automotive export situation. 
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) 
TION HEARING | and gas proration orders, under the was cancelled in favor of the state-| charges for drivers who can show | drivers: of passenger vehicles (not 
™ " SCHEDULED IN TEXAS|"°" market demand conservation | Wide hearing. a clear record in réspect to claims | included in fleets) who have pre- 


es viously been insured. 
ae law, to be held in Austin November INSURANCE REDUCTIONS IN and infractions of the law will be 

















26. This hearing takes the place of PROVINCE OF ONTARIO | Put into effect in Ontario some time | 
Austin, Tex., Nov. 24——The Texas one earlier, called for proration of Washington, Nov. 24.—The De. | in November. This bonus or dis- | MA SRUaIED ADVERTISEMENT? 
Railroad Commission hee given NO-| the East Texas oil field, which had | partment of Commerce announces |count will amount to 10 per cent. | MENIAL E ROD 
tice of a hearing on state-wide oil! been set for November 25, and which/ that reduced automobile insurance!of the premium and will apply to | NEWS BRING RESULTS 








Cumulative New Commercial Car Registration Statistics, October, 1932 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Sprinfield, Ill., and New Jersey, which 

are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold are included in New Yerk state total. 

Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. Some of this data has been published 

previously, but it is given here complete for the convenience Of our subscribers. 

Returns for today: California, lowa, Kentucky, Louisiana, Maine, Massachusetts, Missouri, Nebraska, New Jersey, New Mexico, Rhode Island 
and Washington 

In this table, 38 states and the District of Columbia Commercial car figures do not include buses. 
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Arkansas | 125 4] 116, ~—ss 8! 22 | | 1 1} | 1| 2T3| Arkansas 
California {3 mm a aa 4S . ©. 2. ee ee ae a oe 18|_-867|California 
Connecticut’ | 5 | 06h UG Sy 8H s;i“‘(i‘t kw’;:*O!#C 1 4) i| 9 ee |___279|Connecticut — 
Delaware | - | aa | | ( 7 ly =~ | l | Re eed 1 25|Delaware 
Florida | l | at 9) 7 ‘89 1 3) | | 7 SCi«Y | | vi 24; __257|Florida ” 
Georgia | | ] 68; ! 4| 4; lol 2, ] 8) | 2| 1) ] | itd 8, 203\Georgia 
Idaho | | | __ 14 ] { ee ] 7 j l Ce le l | |. | 37Idaho 
Minois j a ae | ae 18] —2|_—*190 9| 3; Ss 4 3 l 91 | 3) 2) i) =| __ S81 Rlinos 
Jodiana | +108) “5 12] | _ 112 14) 13; «31 } 1| 7 l | 9| 2) 3} _‘317\Indiana 

iowa | 119 6) 8| | __ 106 6| | 34) | 1 1| 2 l et ee 5| __294/lowa 
Kansas 1 | 132 10) 7 | tig] ] 35) | 1 Et 1 | SC|St~é«iadY~SC(‘(‘(;éSY~SSCéS26 Kms 
Kentucky 1 | oot‘“‘éi 11] 1) 134, 3] « 1 ae wes en ee 2 -287\Kentucky __ 
Louisiana]. a 2) 7| | 91 9) | 23 1 1| ] Dae i 1 2 | 10) 224 )Leuisiana 
Maine 2 | _—‘55) 4] | 55 8 1; 10) | jC | 4 |__| __—«187/Maine 
Maryland =| ts4 7; 83) 7:15] 7, 3 nl 1 2 | § cc 3|_-250/Maryland 
Ee) | 
Miebigan | 142) 3| 26 | 3| 206 15) | | | ] ! a ~—C|t‘dHt!~Cé<CCdY]:SO!”!CSCC«CNY OD 868 |Michigan 
Mianesota =| | ij 136) 3} 20] js eC 1] 7 | i) | <a) 6 | 2  2| 335{Mimneseta 
Missouri | 5|~*«| ~-:190)”~SC*é<C‘ S”StCSTYC 22 7 4) 24 1 6 ij | “4 | | 2|___532\Missouri 
Meniansa =| sid | 8 1 ; | | | 4) | 3) 1) 3) ~—S«|~S*«<i2 Montana 
—— | 74 3 1| 1] 62) 2) 2 20) | 1 2) | | 2| a | __17a\Nebraska 

N. Hampshire | ] 34) 1 3] | 44) 3| 5| | 1| | 2| 24 ] | 2) 1 97\New Hamp. 
New Jersey | i 1; 154! 6 30] | __-206;_— 19 9 | 11 | 24) l ij 3s" 4 6| _518\New Jersey 
New Mexico | ! | 22) 1| 2| | 42 | 1| ae | eae 1 ; | 4 |___ 69|New Mexico 
No. Carolina | ] | 262 16 | | 180} 17| 18; | Ce oe 3) | 12| SlljNe, Carolina 
Nerth Dakota | 1 | 17 2] | 23) 3) a | ] | i (|. | S5iNe, Dakota 
TI cihsacdl ace cinestanal nai cies hina ati esate te ee Detail Seale | Ce) ee 
A TT A el | [a a ee | i) 103|Oregon 
Penn'vania {| 1610/4014] 97) 4|__ 458} 46} 12108 1j ii ; 10, ij 9] 18 10, 10| _16| _1252;Penn'vania 
Rhode Island | 1) | 16) | 4| 1| 92) 2) 4 | | 6| 3 es 7 1 ae 90\Rhode Island 
So. Carolina | ] ae) 2 6| | __ 88) ] 1| 1| | ] ! | | 1| 1] | 1]  131|\So. Carolina 
8. Dakota | 13) 2| 3] 18| ] ] 9| . |; | | {tT a6) 1. oe 
Utah ee 3] l 15| 1] 3) | 2 ee ee l l 50\Utah 
a | 5 | 1 | jl | 51\Vermont 
Virginia _ | ats) 5 1) _:136| _ 16) 1 __ i - i 2 | 8| | | 2) | 6 ___ 329|Virginia 
Washington __|  cieidnia adie nies retaliation siacia dll heen tli tiga | | | } at [2] __167]Washington _ 
West Virginia | = 2 | 2 | “4 2 | CS | | 6) | | 2) 1| 2) 163\W. Virginia 
Wisconsin | |___ 92) 3} __‘:104 | 87, 5| l 177i, ~~ ~«& | za “iy 3) | 2) 3|_226|Wisconsin 
Dist. of Col. 7 l ; ||. 2|  104/Dist, ef Cel. 







































































































































































































































ba | 152) 44 44. 166) 11179| Totals 
Arkansas, "31 | _ 123) ae | 10; #2 | _—35 j 3 | | ’ ’ 200|Arkamsas, ’31 
California, °31 sy a Oh 44 12; 1] 17; ~—«&AW‘A 7 68, 1510|California, ’31 
Cena, 1931 | 4 1) 180) 83202) ej SC YSC*ST? 2) 27) | oy qe 4 li 549\Conn,, 1 n., 1931 
Delaware, 3 | ee ee) eS ae 1 | 1} l | a 61|\Delaware, “31 
Florida, 31) 2 | Ci | | 7 l | 1) | 470\Florida, ‘31 
Georgia, 1931 | 1 qi eae 2 | 2| a" ee | ___318|Georgia, 1931 
Idaho, 1931 | | ___19 9| {4a} 1| | 11 | ‘iemengl 1 oa as a 2; «21, ~——s«92\Kdaho, 1931__ 
milinois, 1981 | a) T3236 26 fa 8a a0 fa 1 912 __Sinllinois, “31 — 
Indiana, “3i_ | | 3) 2 | 13 1] 205; 17 | 55 | 14, ee te 12, 550|Imdiana, ’31_ 
fowa, 1931 | ail 4) ay {wy | 4 EtCaS—~SY 17 l | 12) | 102} 471 \owa, 1931 
Kansas, 1931 1 | | 2) 147) 7 Gf 18, (sd | 28) 1] 5 a: 4 . oo «a 8} 370|Kansas, 1931 
Kentucky, ‘31 | 5, 140 6 15 | 4 at ‘| } 12 2} =i [ | 3) 356\Kentucky, ’31 
Louisiana, ’31 | | i wey  @ i ] | | i 3) 2 |  374\Louisiana, ’31 
Manie, 1931 | 2; 1 18 | | N6| 4 ae ee ee 7 1 ; 13,12) | 274/Maine, 1931 
Maryland, 31 { 8 7 133, ~~‘ 17| 1 123) 13) | 3% 8 | 14 | 3 15 6) 3|  404/Maryland, ‘31 
Mass, 1931 | 23 8275 4 51 5465 ~—~—~SC« 45 4] 10, a 2; 16 14. 3, 9 1074|/Mass, 1931 __ 
Michigan, 31 | 2 | 218 3) 22] 4-329 29) 29 3| 1 2 18, l | 6) 6) 12) 684/Michigan, “31 
Minn., 1931 | | __190 9 13 | 4 192 10| ae ee en ee ae 2 hh a a a | Minn., 1” 
Missouri, 1931 | 1 3297 6 aT] 58H | 49——C*OD YJ 3 | +9 ja) 8 7 7 2i|  696|Missoari, 
Montana, ’31 | | _ -—_ | =f 69) 4 | 35 { |) = i 1 2 2) (182 eT 
Nebraska, "31 | | | GJ 121 9 | _39) Pe ee | 4 1 2) i296 Nebraska, ’31 
N. Hamp., * 31] 1 (54 2 1| 70 1 ] ét=‘iY 4 | 1 l { 1 3, 2) 147\N. Hamp., “31 
N. Jersey, 31] 47,309 AY 8G, SCD | 12 33 i 3; 9” ~6OD 2 23 929 N. Jersey, "31 
N. Mexico, *31 I a oe oy ae, ime y ee ; | 99|N. Mexico, ’3 
No. Ca'lina, ’31| 2 __ 235) 12) aij Ge SC‘ 1) ee a a Ca'lina, 31 
N. Daketa’31 | |, sid 4| 19) 23 | i’ Ce ea 4 i) 72\N. Daketa, ’31 
i a ey ay Tes eC llCté=CaSCSCS 32” 6) 24 ~*10,~~O 40.1220 Ohio, 31 
Oregon “31 | Re - ae 2 ee ee 1 169|Oregon, "31 31. 
Peon'vania "31j 34 16) 603,17, a] 10,50) 62 | 0 3} ~=CO34 | 75 8 ~—«33] ig 9 28 47 2042/Pen‘vania, 31 
R.ise, 31 | 5 | 8 UTLlLUT UT See ee an en le T &3 ism. Isle., *31 a 
S. Dakota, “BL | Re ae De Be | ‘elegy: ee ae kee "61S. ‘Dakota, * = 
S. Carolina, CU A Peery writ: | 9) [an l | rT l 14, 222'S. CGa'lina, ” 
Utah, 1931 Ra a A No eT) = nea | os | a i| y.  113/Utah, = 
Vermont, "31 | SC CMT SCC] ~SC*d | ] | 1, | 3) i 94/Vermont, *31 
Virginia, 1931 p _ 5 S18 a i | 1| li; l | 4) ae i) 518'Virgimia, °31 
Wash. 1931 | I a cla eel wd —_ | 2 | no nee ee 1 3) 11 214/Wash., 1931 
W. Virginia, ’ "3 tN a 21) | Saeed 3 ae 5) i 8) 7|  321\W. J. Va., "31 31 
Wisconsin, “31] 00] tat aT 82a =i 1| |! 1 13 3 i} 10) 1; ‘di 5| 480, Wis., 1931 
b. of Col, *31 1 l 2) ry i, 10| 217|\D. of Col, 31 
_ Petals, 1931 | 105 71| 6332 160 746 | 84, 7255, 594 *| 1205 32} 147 7; 453 37 63{ 232) 127; 185, 416, 18251| Totals, ‘31 

pas, i ee) es 





*Combined with Brockway. 
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My purpose in this discussion is 
to point out legislative dangers fac- 
ing those interested in the opera- 
tion of private automobiles, buses 
and trucks and some of the falla- 
cies in arguments presented for 
public consumption. The brunt of 


interested in railroad se- 
in the stability of rail- 
road employment. The attack seeks 
to influence legislators to enact 
laws which will materially cut down 
the weight, speed, width, height and 
length of motor vehicles and at the 
same time increase gasoline 
and license fees. 

Fallacies which the railroad 
terests are attempting to get 
to the public include: 

(1) That railroads are interested 
only in curbing the truck and bus 
and do not wish to increase taxes 
on private automobiles. 

(2) That trucks and buses pay no 
real taxes and-operate without reg- 


primarily 
curities or 


in- 
over 





ulation of any kind, or, at least, 
practically none. 
(3) That highways are _ being 


broken up and destroyed by the 
operation of heavy buses and trucks. 
(4) That trucks and buses are the 


cause of unlimited accidents to 
other vehicles. 
(5) That the cause of railroad 


financial difficulties at the present 
time is the promiscuous spread of 
bus and truck service over the land. | 

The situation has been aptly sum- 
marized: “One is led to believe that 
highways are built and maintained 
by railroads solely for the use of 
the automotive industry; that com- 
mon carrier trucks and buses are 
unregulated; that they pay no taxes; 
that their principal occupation on 
the highway is the killing and 
maiming of others: that vehicles 
are of unreasonable size; that by | 
virtue of their size the highways 
are being destroyed; that the rail- 
roads are being deprived of all their 
traffic; and that all the ailments} 
the public suffer, including the pres- | 
ent depression, are caused solely | 
by trucks and buses in meeting a 
public need for quick, elastic trans- 
portation.” 

In 1926 Mr. Ralph Budd, then 
president of the Great Northern 
and now of the Chicago, Burlington 
& Quincy, said: “Every user of fa- | 
cilities furnished by the state should | 
pay reasonable compensation for 
the use thereof, especially when} 
such facilities are used for private | 
gain. Common carrier motor ve-| 
hicles should pay a fair and reason.- | 
able tax for the use of the highways, | 
but regulation should not be at-| 
tempted through taxation; that is, 
taxes should not influence the} 
granting of permission to operate | 


and they should not be burdensome | 
to the point of preventing low fares. 
Those individuals who choose not to} 
drive their own cars, but to ride in 
common 


carrier motor’ vehicles, 
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| Productio 


the attack is being made by those | 


taxes | 


| reclamation 


lit now moves by private automobile, 


ton miles, at less cost for 
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TO ANSWER 
ROPAGANDA 


Even the owners of private ‘iasanibillin face legislative | 
discrimination in the interest of the railroads, aecording to|mated to be in purely interstate 
information contained in an address made recently before} operation at the beginning of the | 


ciety of Automotive Engineers. 


R. G. Burr, Western editor of Bus Transportation, gave in 
this address a clear outline of the attacks on automotive | highway. 
transportation being fostered by railroad interests, and told! 
how this propaganda can be combated. An abstract of his| School use; 
remarks is contained in subsequent paragraphs. 


»— 


should not be asked to bear an un- 
| fair share of the burden of upkeep 
of the highways, nor should they 
be deprived of 


happen if public motor vehicles are 
taxed unduly, resulting in 
fares.” 


The purpose of the policy of the| 
of Railroad Executives | 
railroads, | 


Association 
as interpreted by many 
according to the secretary of the 
Railway Business Association, is in- 
dicated by the following: “Our 
sociation will be found participating 
| presently in an effort to increase 
state restrictions on commercial 
highway traffic. I presume the ef- 
fect. if we are successful, will be to 
| increase operating expense and 
slow down the growth of truck 
traffic, and probably bus traffic, 
too.” 

But James W. Martin of the 
University of Kentucky, in a report 
to the National Tax Association, 
states: “It appears that in general 
about one-half the 
of travel on state roads by private 
motors are for business 
except in the distinctly 
states, where the amount is more 
than one-fourth. Many vehicles 
registered as private cars are em- 
ployed just as definitely for busi- 
ness purposes as commercial cars.” | 
If the railroad program runs true 


touring 


to its declaration, may it not even 
affect our private cars? | 

Thomas F. Woodlock says in | 
Railway Age under the title of | 
“Unite and Pight Now”: 


“The railroads have been pretty 
nearly driven to their ultimate | 
trenches in the matter of passen- 
ger business. The attack from the | 
stage coach which was licked a 
hundred years ago has now come 
back for revenge, and the much} 
more serious attack from the pri- | 
vate car on the passenger revenue 
of the railroads has driven them 
to the point where their backs are 
against the wall.” 

As the railroads estimate that only 
a small percentage of their lost traf- | 
fic has gone to the bus, any restric- 
tive railroad program seeking the 
of passenger traffic 
must include the curtailment of 
motor traffic regardless of whether 


private truck, contract carrier or by 
common carrier. Over 1,200,000,000 
passengers were handled on the rail- 
roads in 1920. From this date on, 
with the exception of 1923, declines 
took place. In 1930 there had been | 
a decline of about 40 per cent. and 
in 1931, 50 per cent. 

Twenty-five million, eight hundred 
thousand vehicles of all kinds were 
| registered in 1931. Of these about 
3,466,000 were trucks and 99,000 
buses. Of the trucks, 26 per cent. 
were farms. Of the more ; than 


on 


The story of Wis- 
consin Axles lies 
engineering science and 


the advantage of | 
cheap transport, as inevitably must | 


higher | 


as- | 


vehicle miles | 


purposes 


| $811.42, and for 


| tons capacity. 
| amount 


| States 
| cents. 


Company, Newark, Del., 
new type of silent camshaft gear for 
|the medels A and B Ford cars. 


AILY NEWS, FRIDAY, 


n-- Engineering -- Factory | 





3,000,000 trucks in eleven Western 
States, 88 per cent. 
owned and poderated, 9 per cent. were 
contract carriers, 
cent. intrastate common carriers 
and the remainder, approximately 
1 per cent. of the total, common car- 
rier interstate trucks, such as could 
| be reached through national legis- 
lation. Only 5,600 buses were esti- 


| year. Interstate legislation will 
‘| have little effect, therefore, on the 
|} total number of vehicles on the 


Of the 99,000 buses, 55,500 were in 
14,000 operated within 
the confines of cities, 3,500 were in 
__ | sight- -seeing service, leaving only 
|28,000 vehicles engaged solely in 
|inter or intra services, or both. 
As the largest single classification 
| of trucss is for farm use, railroad 
friends are generally extremely care- 
ful to claim some kind of exemptions 
|for the farmer. The second largest 
classification is dealers in 
}and food products. General truck- 
ing ranks fifth, and less than 5 per 
cent. of the total number of trucks 
are in this category. 

In 1931 all motor vehicles, exclu- 
|Sive of income and property taxes 


paid a little over a billion dollars 
in taxes. 
This represents one-tenth of a) 


the taxes paid to all political divi- 
sions the country over. The gaso- 
line tax of the entire country ac- 
counted for a little over half a bil- 
lion dollars, the remainder being 
collected as license fees and other 
taxes. Motor trucks and buses are 
|estimated to have paid a total of 
one-quarter of the total special tax 
collected from motor vehicles, 


in personal property taxes, mumnici- 
pal levies, etc. In other words, 25 
per cent. of the total tax was paid 
by 13.5 per cent. of the total vehi- 
cles. 

The average tax paid by all motor 
vehicles, not including personal 
property and municipal taxes, was 
a trifle over $34. But the average 
tax of the common carrier bus was 
the average truck 
over $66, yet 93 per cent. of all 
trucks produced are of two or 
A bus tax bill of this 
is ample inasmuch as the 
average per vehicle tax is one- 
seventeenth of the bus tax, and one- 
half that of the average truck fee. 

In 1931 over $19,000,000 of gas 
taxes was diverted to other than 
highway uses. 
to call a halt to diversion will be 
necessary. In two states the tax is 
now 7 cents, plus the recent Fed- 
eral imposition. Missouri, Connecti- 
cut and Rhode Island are the only 
having a tax as low 


} 


(To be continued) 


‘Silent Cam Shaft 


Gear for Fords 


| Machine Tool Company of Spring- 


| 
| 
| 





The Continental-Diamond Fiber 
announces a | 


nufacturing experience. | This new ccloron gear is Stated to | 
overcome the trouble of becoming 
t the story can be sum- ‘Seana which is sometimes en- | 
rized simply as—more countered, by having molded into 
the center of the gear a die cast | 


maintenance. 


aluminum plate. which not only pre- 
vents trouble with the bolt holes but 


strengthens the entire gear. 


WISCONSIN AXLE CoO. 
Oshkosh 


Wisconsin 


" 
A., distributors and jobbers. 


This new gear is available to the 
eplacement trade through N. A. P. 
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were privately 


a little over 4 per 


grocery | 


and | 
in addition to have paid $40,000,000 | 


less | 


A determined fight | 
end frames. 


as 2/a way as to make starting switch | 


| used Standard Duty 
| The following were awarded these 
| prizes 
| been 

| winners: 


|Co., Mackinaw, IIL; 
| lane, 


| over 


|Francis Walker, 


|'H. Echterling, Echterling Garage, 


iburring reamer 














Cimatool Bench Boring Machine 





The City Machine & Tool Works, Dayton, O., is placing 
ion the market a new bench size diamond and carbide boring 
|machine, which is one of three new offerings, the others 
being the Duobore and a table type. 





The bench type machine is de-°* 
si . andle ‘ "€ “tio ; 
igned to handle on a_ production work is securely placed. Operator 
basis the boring of bronze or babbitt oe art cuit 
lhustinen im ond frames ef small pulls second switch to start cycle 
ps os : ; . ‘and complete operation. For this 


electrical motors, wrist pin bearings 
in small refrigerator parts and the 
boring of all types of small bushings 


| job an exhaust tube is used to carry 
away the chips, and on jobs requir- 
ing a liquid coolant this can be ap- 


| with holes up to °%4-inch diameter plied 

and larger, depending on model. With both switches closed the 
| This is a semi-automatic machine | spindle rotates and feeds through 
| in that the operator places the work |the work. The spindle is fed for- 


in position and starts the machine; 
from then on the cycle is automatic. 
|}the machine stopping at the end of 


ward and at completion of bore an 
automatic trip opens the switches, 
cutting off current to driving mo- 


the operation. tor. Simultaneously an electrically 
Of course, the tooling may vary | operated f: ction brake stops rota- 
with each application, but the ma- | tion of spindle instantly and clutch 


chine illustrated is equipped with a | controlling spindle feed releases, and 
magnetic chuck for boring motor |spindle returns to starting position, 
The current for start- |The spindle rotation having been 
ing the machine by-passed | stopped before return motion starts, 
through the magnetic chuck in such | tnere is no tendency for the tool to 
produce a spiral scratch in the fin- 
Smooth, accurate work 
al! jobs. 


Is 


inoperative until chuck is energized |ished bore 
by pulling the first switch and the assured on 


VAN NORMAN AWARDS 
PRIZES 


time ago the Van Norman 


iS 


of 


removing burrs from the inside 
pipe. 

This new tool is simple in design, 
vet it embodies several new features 
to insure easy cutting. The reamer 
has spiral flutes, which give it a 
shearing action and at the same 


time feed it into the burrs, so that 


Some 


field, Mass.. 
line of electric 


announced a complete 
drills, polishers and 


grinders. The first national adver- | great pressure on the stock is un- 
tisement carried an offer of ten free | necessary. The ratchet head is 
Standard Duty %4-inch Van Norman;completely inclosed, which keeps 


the moving parts free from dirt and 
burrs, and the polished tubular han- 
dle is light in weight and unbreak- 
able. 


electric drills to the ten best letters | 
from garage mechanics outlining the 
| toughest, hardest work in which they 
'4-ineh drills. 


ae SARST ne RD 


already 


list of | 

| 
Speece Chevrolet BROCKWAY TRUCKS 

Harry MacFar- 

Harry A. White’s Garage, | 
Marinette, Wis.; F. D. Conover, Con- 
Repair Shop, Elkhart, Kan.; 
F. L. Walker Garage, 
Lebanon, N. H.; J. C. Hoehnel, Pike 
Garage, Whitehall, Mich.; Hubert 


the drills have 
to the following 


and 
sent 


H. F. Gunion, 
Meet All Time Quality 
Demands and Economy 


Requirements. 


We invite your compari- 


Hammond, Ind.; j 7 
son of the detailed speci- 


Easley, S. C.; F. 


P. Cemp Johnson, 
J. Flinn, Jamaica 


| Evening Trade School, New York fications and construc- 
City; Oregon Institute of Technol- 
logy. G. E. Spencer, Portland, Ore.; tion of Brockway Trucks. 
| F. J. Boudreaux, Electra, Tex. 

“23 Years At It!” 


GREENFIELD INTRODUCES 
RATCHET BURRING REAMER 


The Greenfield Tap and Die Cor- eres —— —_ INC. 
poration of Greenfield, Mass., has a ae ice and Factory a 
introduced to the trade a ratchet Cortland New Yor 


its No. 246-R, for 
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GALLUP -d that your advertisement would 
I I R S r GA L LU P reach more teal. aii ssesiSlbins in Liberty than in any 


f or 6 weeks of the three other leading weekly magazines. 


THEN WHITE WHITE proved that your advertisement would reach more 
° 28 e real, seen circulation in Liberty than in any of the 


for 27 weeks three other leading weekly magazines. 


and Now .. 


Dr. DANIEL STARCH 


for 6 months 





Counts real, seen adver- 


tisement circulation by Rank of 13 Leading 
magazine Magazines in per cent of 
t Ss e*eee : 
6 persons seeing average 
sT ti I P: ve %* 
Dr. STARCH proves that you can Advertising Pag 


reach.a-greater proportion of real, _ LIBERTY ~~ 
seen circulation in LIBERTY 2. Weekly A 9. Woman’s E 
than not only in the three other 3. Weekly B 10. Monthly A 
weeklies... but ALSO than in the _ Woman’s A 11. Monthly B 


3. Weekly C 12. Woman’s F 


THREE LEADING . Woman’s B-_—13. Monthly C 
MONTHLIES AND SIX | 7 Woman's ssecouting 
WOMEN’S MAGAZINES 





What are YOU going to do about it in 193.32? 


LIBERTY 


Greatest Magazine Advertisement Cireulation in America 








